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job and practice before purchasing it in order to gage whether or not it would be worth my time, and al praised
Getting Down to Business. The New Doctor's Guide: What you need to know to find the ideal job and practice:

1 of 1 people found the following review helpful. Enjoyable and very usefulBy MaximkaAs a graduating resident
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undertaking ajob search, | found this book to be well written, insightful, and a very enjoyable read. | have gone back
to it several timesto re-read sections before interviews and when reviewing different opportunities. Throughout The
New Doctor's Guide, Dr. Ullman takes the reader from section to section (I won't relist, you can see them by clicking
"Search Inside This Book™) providing advice based on his personal experiences. | found that this approach was much
more informative than the checklists, generic interview questions, and information readily available online, found in
the other books that | have seen on this subject.Nothing can replace the advice of atrusted mentor or colleague. Aside
from that, this book has been my go to resource for helping me understand and frame my thinking around the many
issues involved in finding the right position.Highly recommended

Y ou will have partners when you practice medicine but now you have a partner to help you negotiate for that job and
enhance your career! This unique book will help new physicians put those years of medical education and training to
work and discover Keysto selecting ajobHow to evaluate a job offerHow to read a contract and what to expect in
oneCredentialing, licensing and applications tipsNegotiating skillsAvoiding hidden traps, risks, and agendas that could
cost thousands of dollars and affect your careerAvoiding and dealing with lawsuits and disciplinary actionslf you start
your medical practice without paying attention to the business aspects it might cost you tens of thousands of dollars,
take years off your career, and jeopardize your marketability and reputation. Avoid those pitfalls with this superb
resource. Written by aformer chief of Radiology with 17 years of experience in 6 states, there are dozens of invaluable
tipsin here for optimizing your practice decisions.Getting Down to Business: The New Doctor's Guide is arguably the
most valuable book you'll buy during your medical training. Destined to become a classic along with Harrison's, The
Washington Manual, and The House of God, Getting Down to Business: The New Doctor's Guide finally fillsa critical
vacancy in the medical training literature. This easy to read and lighthearted compendium of tips will pay for itself
hundreds of times over throughout the new physician's career.
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