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ROBERT KATZ : The Family Practitioner's Survival Guide to the Business of Medicine  before purchasing it in 
order to gage whether or not it would be worth my time, and all praised The Family Practitioner's Survival Guide to 
the Business of Medicine: 

1 of 1 people found the following review helpful. A must read for every physician and health care professionalBy Dr. 
Neil H BaumHealthcare is in a state of rapid change both clinically and economically. In order to stay current and up-
to-date in the business of your medical practice, I recommend reading, "The Physician's Survival Guide to the 
Business of Medicine, by Robert Katz, CPA. I have read the book and have significantly decreased my account 
receivables, increased my collections and even increased the number of new patients after implementing Mr. Katz's 
production and bonus program. This is a must read for every physician that has any concerns about the economics of 

http://f3db.com/pub/links.php?id=0834211521


health care. Dr. Neil Baum Author of "Marketing Your Clinical Practice-Ethically, Effectively, and Economically" 
and Take Charge of Your Medical Practice-Practical Practice Management For the Managed Care Market"

This guidebook addresses the three major financial centers in every ph ysician's life--the medical practice, the pension 
plan, and personal f inances. Listing cases and examples, the author addresses these three interrelated financial centers 
in a two-phase process: how to conduct practice management review and then how to use this process to establi sh an 
ongoing system for successful total financial management. Plus, the second edition has new material on capitation, 
integrated delivery systems, mergers acquisitions and practice valuation, pensions, and dealing with managed care 
companies.


